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Competencies
Identify & Align

Every sales leader deals with 
challenges, but not all of them deal 

changing economic landscape dictates 

allowing the sales leader to allocate 

to strengthening their sales force and 

 

Develop training that targets crucial 

Align

Improve

Get started today!  

 measures

 

  Entrepreneurial approach

  Understands the prospect

 

 

  Manages selling process

 

 



  • Entrepreneurial approach
  • Understands the prospect

  • Manages the selling process

Assessment Overview

Purpose
 is a tool used to help 

pp
oo
prproaoachch
osospepectct

 0  Pro es Internationa

What’s the next step?

Email us today:  enquiries@base-over-apex.com
Contact us for a complimentary, risk free study offer.


